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[bookmark: _GoBack]This checklist is designed to help you quickly build your list using your blog.


Things you can do to your blog to build your list
· Add multiple opt-in points to your blog
· Header
· Sidebar
· Footer
· At the end of each post
· Entrance pop-up
· Exit pop-up
· Stand-alone opt-in pages or posts (great for testing and tracking too!)
· Use attractive buttons to direct people to your stand-alone page/post instead of having the full form showing (great for places like headers, in-post promos, etc.)  
· Add a Live Chat option and ask for their email prior to connecting. Some WP plugins to look at include LiveChat, Olark or Zendesk Chat …but there are lots more available.
· Add an opt-in offer or button to your 404 page
· Using a plugin such as Sumo Smart Bar or Notification Bar  to add a Welcome/Hello bar to the top of your site. 
· Add your opt-in offer to your purchase confirmation/thank you pages (not all buyers are subscribers first).

Blog content to build your list
· Post at least every two days. Daily would be even better.  
· Write targeted posts that are specific to your audience. 
· Create engaging content. Educating is fine, but readers want and need to participate.
· Create targeted lead magnets that address something specific your audience needs/wants. 
· Share freebies - some requiring opt-in and some not. Those that require nothing, be sure to brand them with a link to your opt-in page and encourage visitors to share the freebies with their friends. 
· Hold a contest. The prizes could be a free copy of one of your products. A free consultation or something that doesn't cost you anything. 
· Offer pre-registration to an upcoming training, webinar, product, etc. 
· Survey your audience and require them to include their email address. Offer them a freebie or something irresistible for their time.
· Make your lead-magnet offer irresistible ($40 off first order, lifetime access, etc.)
· Use free content upgrades. Post part 1 of a series or course on your blog. Have people sign up (upgrade) to get the rest of the material. Example….
· Part 1 educates on a topic and offers 3 of 10 steps to do something
· Part 2 they must sign up to get and is steps 4-10 and tells them more (this is your lead magnet)
· Part 3 (a paid product you upsell to them in follow-up emails) takes their education further
· Personalize the call-to-actions (CTAs) and use humor, if appropriate. 
· Don't use boring words like 'subscribe', 'sign up', 'join'.
· Try things like 'Yes! I want to earn an extra $500 this month.' or 'No, I prefer to be broke.'


