What Do You Have to Offer a Sponsor Worksheet


Before you can approach a potential sponsor with a proposal, you must understand what you have to offer. After all, if you don’t understand, how can you explain and sell to potential sponsors?

Your Team’s Attributes and Skills

What can you bring to the table that will be of value to the sponsor? This could include social media skills, public speaking abilities, a knack for writing press releases, specific sales and marketing skills or a unique and marketable ‘look’.
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Your Target Audience

Do you have a good grasp of who your target audience is and how they overlap with the sponsor’s target audience? What interests do they have? What problems do they need solved? Take the time to get to know your audience and what it is about them that will appeal to a sponsor. Once you feel like you understand your audience as well as the sponsor’s audience, list everything you know about them below.
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Unique Marketing Initiatives

What can you offer that puts you ahead of alternative marketing channels a sponsor could use? What special events or activities can you include in your sponsorship packages? These can be before, during, and even after the event.
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Outcomes and Value for The Sponsor

Given the information you’ve compiled above, how can you improve a sponsor’s business by partnering with them? Can you help increase their sales, build fan loyalty, increase brand awareness, etc.? Brainstorm and list everything you come up with below.
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