Hello and welcome to video number eight. We are going to talk about How to Set Up Your Landing Page.
As you know, the landing page is crucial, because this is what people are going to see first and foremost before they get added to your autoresponder system. This landing page must include particular elements within it such as the headline and other sales copy specify elements that will be able to increase your conversions. I’m not only going to talk about the software tool itself and the basics of how to use it, but I’m also going to talk about sales copy, things that you’ll need to have so that ideally in the real world, you’ll be able to set a landing page up with the proper sales copy, at least have an idea of how to go about doing it, and we’ll go from there.
I’m going to choose a very specific landing page creator that I feel would benefit, not only people with websites, but also people without website. I assume that some of you do not have a website and I don’t want to choose something that would limit you and require you to have a website to capture leads. I’m going to talk about that in just a minute.
When it comes to creating your landing page, it’s actually very easy to do. Obviously, it’s going to be different from different services from different services, but really, what it comes down to is they’re really the same; and I’m going to talk about the same concepts, the same things that you need to have within the landing page. Once you have an idea about how to use that tool, you can essentially apply it to every single tool out there.
Now, in this case, I’m going to be using GetResponse’s landing page creator as you can see here. All you have to do is log in to your GetResponse account and click on Landing Pages. Like I said, once you have learned this system, you can apply this to Leadpages, you can apply to LandingPage Monkey, which I’ll show later on.
As you can see, they offer many different categories of pages. Everything from opt-in pages, promo pages, download pages, sales pages, about me pages, webinar pages and more. Now, what we really want to focus on is opt-in pages right now, because that is the first thing that people will see. Now, you have access to most popular templates and you can click on conversion rate to get the highest converting templates.
Now, the nice thing about these autoresponder systems is that they will tell you, “Hey, this particular template is getting a higher conversion rate,” which gives you the ability to just choose it, tweak it and then try to test it out and see if it converts for you. As you can see, I’m going to go ahead and click on Conversion Rate and we can see eBooks right here; marketing library, where you can give somebody a free eBook. Keep in mind if you do give away something for free like an eBook report or video, you might want to create a download page where you deliver that specific product or specific file.
Now, we can scroll down, we can see a lot of the ones that looks simplistic actually convert better from what I have tested. Now, you will have to test it yourself. But from what I have tested, I have found that the ones that are short, simplistic, straight to the point, they show a headline, the sub-headline, the example of maybe the eCover and then the opt-in form, and that’s it, usually those convert pretty well because to people, it’s straightforward, it’s simple and it’s not too salesy.
Let’s just click on this one. Click Use Template and I’m going to show you how easy it is with the GetResponse landing page creator. As you can see here, you can of course remove this and insert your own logo. I’m going to enter the headline. You got a sub-headline. You have your book cover or your logo and then you have the form. It’s pretty simplistic, but that’s really all you need.
Now, the headline is crucial because this is kind of a make it or break it. Your headline needs to talk about what is unique about your product, but also grab people in. You could say something like, “Discover how to do this,” or if you say, “Free report shows you how to increase your sales with this one trick.” Now, at the same time, you want to build curiosity as well. So if you think about it, yes, this is a free report. It shows you how to increase your sales with this one trick. In their minds, it’s like, “Okay, what is this trick.” And then of course, you can add your sub-headline down here.
Now, your sub-headline should have just a little bit more information about what the eBook is all about, so, “Download your exclusive maybe report and learn how to increase sales and grow your business. It includes marketing fundamental case studies and analysis of current approaches to online marketing.” It gives a little blur of what it’s about.
You might ask, well, should you put a video or should it just be text? In my opinion, we found that text actually converts way better than just video. If it is video, make it short, make it less than one minute, and don’t make it too long because people’s attention span especially in this case and for people that don’t know you is going to be shorter than one minute or even 30 seconds. If you have to use video and showcase your product, that’s fine. Don’t talk too much about yourself, really focus on the benefits, what they get. Don’t really hone on the features as well.
You might say, “Well, like this chair, you get this chair that has this feature.” Nobody cares about that feature unless you say, “This chair will help you resolve your back issues,” so resolving your back issues would be a benefit. Make sure your headline has what they get, what it benefits them and then build curiosity.
The nice thing about GetResponse landing pages is once you’re done, you click on Next Step, and then, you can add the SEO here, you can add the landing page settings here, so you can have GetResponse hosted for you or you can select your own domain. But here’s a nice thing, you can actually select your campaign. I’ll talk more about that in the future videos.
As you can see here, that’s pretty much all you need. You need a headline, a sub-headline and the form itself. Don’t get anything fancier than that.
Now, that’s pretty much it. If you do use Leadpages or you use LandingPage Monkey, it’s pretty much the same except it’s just the ability of understanding how to use that lead page generator system. But apart from that, the stuff that I just taught you pretty much is applicable to any different system.
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