Hello and welcome back. This is video number two. The goal of this particular video is to show you how to find your list purpose.
Now, before we talk about planning and everything like that, we need to talk about what is your list purpose. We’re going to talk about the concepts first and then I’m going to move on to my mind mapping flowchart software, so that you can visually see everything that is laid out. You can actually begin to get ideas about how to apply it to your own list.
Finding your list purpose is crucial, so sort of like finding your purpose in this world is crucial. Finding your list purpose is crucial as well. If you can think about it, list purpose, anytime you hear somebody say find your list topic, think about finding your list purpose; because by doing that, you’re going to be able to see farther than just the topic. You’ll see all that in just a minute.
Now, you might be thinking about how much profit you will earn. But before you do that, I want you to stop – don’t think about that right now. If you don’t find the very specific purpose of it, then you’re likely going to set your list profit and you’re achieving that goal on standstill. We don’t want that right now.
I’m going to show you here basically how you should go about planning it out. I’m going to move on to my mind mapping software, and we’re going to map out your list purpose, how to go about finding the angle of how you can create your list and how to make sure that you have enough products to sell to make sure that this is actually going to be profitable for you. We’re going to talk about two different things: number one, how do you go about finding your list purpose, and number two, how you can begin to map out the process and actually visually see if this is going to be profitable for you or not.
Let’s move on over there. This is a step-by-step process. If you need to pause the video at any time, please do so, and I highly recommend that you follow me step-by-step. So first things first, go to Google.com. Very, very simple. Go to the Google search engine and type in the topic or as much as general as you can possibly go – a general keyword.
[bookmark: _GoBack]Now, in this case, I’m interested in maybe building a list for diabetes patients. To help them maybe improve their lifestyle, improve their diet, improve natural treatments and that way they can live a great life. What we have to think about is can you actually sell items within the specific niche or general niche, and actually make a profit. If we think about it within the diabetes realm, you have a lot of diabetes monitors and you also have diabetes natural treatment. So what you’re going to begin to realize as we dig further is there actually products out there that you can promote. Not only including your own product, maybe you have a diabetes product that talks about diabetes natural treatments. But you also know that there are affiliate products, meaning there are other people’s products out there which you can sell to you list and when they buy through your link, you get a profit.
You have to make sure that there’s a balance, that you have enough products of your own to sell them and enough products that are outside of your realm that you can actually sell. Now, when it comes to diabetes, we know that things that are like natural treatments are more likely – there’s going to be basically products out there that we can sell based on natural treatments. We can’t really go into prescription drugs or anything like that.
In this case, I’m going to do diabetes natural treatments. I’m going to type that in. Now, you can ignore this. All you have to do is go all the way down to the very bottom of Google and you’re going to see a bunch of keywords. You’re going to want to copy these keywords and of course, you can pick and choose if you want to. Step two, you want to go to the Google keyword planner. To get there, simply go to Google, type in Keyword Planner. As you can see here, so Keyword Planner. If you type in Google Keyword Planner, you’ll get access to this.
Now, keep in mind that in order to get to this page, you will need to have a Google or Gmail account in order to access this. It’s free. You don’t have to pay any money. It’s great.
At this point, what you want to do is you want to click on search for new keywords using a phrase or get search volume data and trends. What we’re trying to figure out is, is the keyword that we have already profitable or not. Now, you can explore new keywords based on a keyword so you can get some ideas. If you click here and we can enter the actual keyword here, so I’m going to enter that here from step number one, and click Get Ideas.
This is just allowing us to get ideas about what potential products are out there, what is the demand, what is the search volume – meaning how many people in Google are actually searching for this. You can see like diabetes cure, natural treatment. Obviously, this one is unrelated to diabetes, but we have natural type II diabetes treatment.
Now, if you look over here, when it says Suggested Bid, what this means is that it’s saying, “Hey, this right here, people are willing when…” What you do is search for natural type II diabetes treatment, you see those ads at the top or even the right hand side? They are paying $4 every time somebody clicks on their ad. That’s a lot of money. That’s telling you that there’s high demand within that market. If you scroll down, you can see diabetes natural treatment, herbs. You can see it’s $3.28 just for a click. Even these right here, a dollar or $2.
Obviously, we’re not talking about traffic right now. But if you wanted to do like organic traffic which means you rank on Google top 10 for free or you use paid traffic and you target these people within other platforms like Facebook or Twitter or elsewhere. You know that the market is very, very profitable.
But the third step is to go to a site called clickbank.com. You look inside of their affiliate marketplace. These are digital products. They’re not physical. But these are digital and you can search let’s say for diabetes natural treatment. We can already see that there are 160 results, so 160 different products that you could potentially sell to your list.
Now, there are other sources like Amazon.com, which you can head on over to Amazon and get an idea of what other products, physical products can be sold. So we looked through here, we’re like, “Okay, we can look at this.” If we sort by gravity – actually, if we go down here, gravity tells us that the product is actually being sold really well. If we did 35, for example, we can see that it still has narrowed it down to about six products. If you find that you have a product that is just selling over and over and over again, that’s a good thing. We even have diabetes in Spanish as well which is a big, big market. The Spanish market, the Hispanic market is huge. If you can obviously translate into that or even find somebody you can partner with, who can speak Spanish.
You can see like you have Paleohacks Cookbooks. The thing about diabetes, if you really know about it, you know that there is a specific lifestyle, there’s a specific diet. So even though that there’s a product that isn’t written specifically for diabetes, you can actually find a diet book that is actually related to actually helping people who have diabetes. If you know your niche, if you know how things work, then you will know potential products that you can go out and actually sell.
Step four, and this particular step is to kind of map out exactly what you’re trying to do. Obviously, my list purpose is diabetes, but not just diabetes, but for natural treatments. Meaning, what I’m doing is I’m setting the vision. I’m setting what I want to focus on. Anytime I see anything related other than natural treatments, I’m going to ignore.
If I’m going to build a list of people who are interested in natural treatments, then you know that whenever you promote something that deals with natural treatments, they’re interested. If anything that is unrelated, they are not going to be interested. So think about it, if you really look into health and fitness even so, in other areas, you realize that there’s some that are big about prescription drugs. But you see the larger market that are actually against prescription drugs or at least not against, but they are trying to avoid drugs. They are trying to stick with natural supplements or natural treatments.
If I can hone that, if I can find that particular audience and put them on my list and I sell only that. I don’t sell anything else. They are more likely to be interested. Obviously, in order to get them onto your list, you are going to need a lead magnet. We’re not going to talk too much about this, but a lead magnet is like a freebie, and that can be the autoresponder itself. You can have a seven-day plan for free, and that could be the actual emails within your autoresponder series; or you could give away like a free report, a free video, a free eBook, or something free of nature, but high valued and focused specifically on diabetes natural treatment.
Whatever you are trying to do, make sure that you focus very, very specifically. The thing is if you promote stuff, maybe that is related not to diabetes natural treatment, then your subscribers are going to unsubscribe. You need your list purpose. You need your lead magnet. So we’re going to put this up here. Lead magnet – let’s say, we have a seven-day for free. Essentially, it’s seven emails. We’re going to need to write those seven emails and then those seven emails are going to be inside of your autoresponder system, which is going to automate the process of delivery. So it’s going to deliver those emails automatically. Obviously, before we can do this, we have to move over to the left-hand side, and we need a landing page.
Obviously, we need to have a landing page. For those of you who are visual and for those of you who are not, now, you can see what it looks like. You have a landing. You have to have that. You have to have something to give away for free. You have to set those up into the autoresponder system. And that’s pretty much your full system and that’s what I’m going to be showing you how to implement later down the road. So we’re going to talk about landing page creators, we’ll talk autoresponder systems, we’ll talk about how to integrate them all and we’ll talk about pretty much from start to finish how to set everything up correctly.
This here is our purpose. Up at the top, I’m going to make sure that you understand – this is a different part. But we need to find products related only to your keyword. Your very specific keyword, your very specific mindset. People who are interested in natural treatments, what else are they going to be interested in. They are probably going to be interested in diet, lifestyle changes. Think about it. What kind of products can you sell that are related to diet and lifestyle changes? You could sell cookbooks, recipes, diet plans. What about lifestyle changes? What about things that can help them stay consistent? You could even go into the mindset like if you think about it, within the mindset itself, in order for somebody to really be consistent, maybe they need access to a planner that will help them stay on target, maybe you like a time management tool.
Thinking outside of the box here, what do they need here to fulfill this? Ask yourself, keep asking yourself. What products are available? Obviously, go to Click Bank or Amazon, and from there, what other products branch off, what branches off here and there. I would just take about half an hour to an hour just to spend time doing this, because in the long run, whenever you begin to build your list and you think about it, what you think about what should I promote, you can always refer back to this. You see how powerful this can be? Just by mapping out visually a plan that you can refer back to, so that’s what I want you to do. You don’t have to do this, but I recommend that you try and do this.
Now, I am using a tool called lucidchart.com. This particular tool is great. It is a paid service, however, you do not need to use this, you can simply jot it on a piece of paper as long as you can put that piece of paper up on a wall, frame it or even just make sure that you keep it safe somewhere.
With that said, let’s move on to the next video.
